
Mind map

Genuine networking without looking self-serving

Action plan

1

Comment on something
specific about the
person's work

2

Offer useful content or
an introduction before
asking

3

Keep in touch
periodically with no
request attached

4

Connect people in your
network who can
benefit

5

Make specific requests
and acknowledge the
other's time

Key takeaway

A strong network grows from real
interest and helping before
asking; requests then come
within a shared history.
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Transactional falls short

Reaching out only when needed shows

Asymmetry closes future doors

Build the relationship before asking

Genuine interest

Real curiosity can't be faked

Better questions, closer listening

Helping before asking

Starting conversations

Comment on something specific

Offer before you ask

Be clear about why

Accept no as normal

Genuine
networking

Staying in touch genuinely

Periodic contact with no ask

Recognize achievements publicly

Connect people with each other

Not every tie pays off

Internal networking

Colleagues in other areas count

Opens career moves

Same principle inside the company

When you finally ask

A natural ask within a history

Be specific about what you need

A no doesn't end the relationship


